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For the next four issues, Broker Update is touring the United States and Canada 
to talk with ProLogis' region heads about the dynamics and distinctives of the 
company's four regions. These spotlights are intended to give brokers perspective 
on a variety of markets, including their own, and greater insight into trends that 
influence customer decisions and drive deals. 

This issue we converse with Scott Lamson, senior vice president for the West 
Region. 

Broker Update: What are some of the unique characteristics of the West Region?

Scott Lamson: As you might expect for major West Coast cities, Seattle, Portland, San Francisco, and Los 
Angeles combine the challenge of land constraints with high population density-lots of consumers, and not 
a lot of land alternatives for our customers to serve them. In the Central Valley and Inland Empire, you can 
find development opportunities to serve those heavily populated areas. The ports of Los Angeles and Long 
Beach drive demand for distribution space throughout the region.

BU: How is ProLogis currently performing in this region?

SL: As expected in the current economic climate, 
transaction volume for new leases are off 20% 
compared to last year; but total leasing activity, 
including renewals, is down only 5% from last year-a 
tribute to our strong customer relationships. Through 
the end of Q3, we've closed 290 leases for 14.2 million 
square feet, bringing the current occupancy level for our 
regional portfolio to 91.5%.

BU: What are some of the unique challenges to serving 
customers in the West?

SL: The Inland Empire in Southern California is the 
largest market in the U.S., let alone in our region, and  
it really drives the demand and customer perspective 
within all our markets. This market thrived over the last 
five years; very large distribution centers of over a 
million square feet under roof are not unusual, and this 
drove the development cycle in the Inland Empire and 
throughout the west coast. But lately, due to the 
slowdown the global economy and therefore in import 
activity, the demand for such distribution centers has 
been reduced. With the slowdown in demand, rents 
have naturally taken a sharp dip, while vacancies have 
risen . The impact of rent decline in the Inland Empire 
has been felt in all our markets, and it will take us a 
while to recover.
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William Pellington has been with 
CB Richard Ellis in Baltimore for 
over 15 years. He recently 
represented Price Modern 
Furniture in a 92,000-square-foot 
lease at ProLogis Park Desoto, 
Building F. Price Modern is the 
nation's largest dealer for Haworth 
organic workspace™ solutions, a 
manufacturer of high-end office 
furniture.
 
"Bill was highly effective in 
keeping the customer focused on 
the long-term operational benefits 
of the ProLogis facility as 
compared with our competitors," 
says Mark Levy, ProLogis 
vice-president for the Washington, 
D.C., market. "Bill's transaction 
management abilities, experience, 
and credibility with all parties 
involved helped us win this 
important customer's business 
and complete the transaction in a 
timely manner." 
 
Bill comes from a distinguished 
Baltimore family. His father, Bill 
Pellington, is the legendary 
Baltimore Colts linebacker; his 
brother Mark is an award-winning 
film director of several music 
videos, TV shows, and movies, 
such as "The Mothman Prophe-
cies." A Baltimore native, Bill is 
one of the most highly respected 
brokers in the region. 


