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■Warehouse design trends.

On the design front, warehouse 
customers in Denver and else-
where continue to seek to maxi-
mize the efficiency, safety and 
environmental performance of 

their buildings.
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or for new construction.
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ties to accommodate seasonal 
product overflows. They also 
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wise would sit in containers at 
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designed to simply keep a fire 
under control until firefighters 
arrive. ESFR systems can be 
mounted to the ceiling instead 
of in-rack sprinkler systems. 
This means they can easily be 
reconfigured as distribution 
needs change – and that they 
are far less prone to damage by 
trucks. 
■ Denver as a distribution 

hub. I’m often asked if Denver 
ever will become a national dis-
tribution hub. The answer is: 
probably not. About 5.5 percent 
of the United States popula-
tion lives within 500 miles of 
Denver, which is considerable, 
but not when compared with 
the larger coastal markets. In 
addition, the Rocky Mountains 
pose an immutable challenge 
from distribution standpoint, 
standing in the way of truckers 
who need to deliver goods to 
the West Coast.

However, Denver’s weak-
ness is also its strength. The 
fact is, it’s very difficult to serve 
the Rocky Mountain region 
from anywhere except Denver. 
Serving an eight-state region, 
Denver has grown in size as a 
market, becoming No. 8 in the 
country for warehousing. While 
Denver may never be an Inland 
Empire, its critical location as a 
regional hub will sustain long-
term market growth.▲
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